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• A variety of fixed and adjustable
rate jumbo and super jumbo loan
programs to choose from

• Reduced points/fees programs

• Low documentation options        
available

Robb Hosie
Sales Manager
702.515.3840 office
702.515.3861 fax
6430 Skypointe Dr., Ste. 130
Las Vegas, NV 89131
robert.hosie@wamu.net

Exclusive homes
deserve exclusive loans.

Let me put my experience 

in high-end loans
to work for you today.

Certain restrictions and conditions apply. Programs subject to change. Some programs may not be combined
with others. Low Doc: We reserve the right to request additional documentation. Reduced points/fees: Interest
rate/APR may be higher than when these costs are paid by borrower. Washington Mutual has loan offices and
accepts loan applications in Washington Mutual Bank – many states; Washington Mutual Bank, doing business
as Washington Mutual Bank, FA – many states; and Washington Mutual Bank fsb – ID, MT, UT. 
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TECHNOLOGY
John Williams

Vice President and Division Manager, 
Young Electric Sign Co.

John Williams knows about lighting. He also 
knows about technology. And he’s very 

knowledgeable about growth.
That’s because he has managed the Las 

Vegas division of the Young Electric Sign Co. 
(YESCO) for the last 14 years and the division 
has more than quadrupled in size and volume 
of business.

Under Williams’ watch, in the last 10 years 
the division started two branches with new 
lines of business adding to the existing service 
and exterior sign branches.  The interior gam-
ing sign branch specializes in interior slot, 
venue and way-finding signs, and the electron-
ics branch focuses on large-format LED video 
screens. Both branches have enjoyed unprec-
edented growth and market acceptance.

Prior to joining YESCO Williams was the 
president of JW&W Associates, a commer-
cial and industrial lighting sales agency, and 
Northwest Standards Inc., a lighting standards 
manufacturing firm.

— D.R.

Shelly Rounds
Co-founder, Uptime

The information technology firm Shelly 
Rounds help found just five years ago is 

on target to experience triple digit percentage 
growth this year.

But with 20 years of business management 
and marketing experience in a cross-section of 
industries, she’s taking it all in stride.

Uptime specializes in network and computer 
sales, installation, system design, consulting 
and monthly maintenance of clients’ systems. It 
also is a Microsoft Gold Certified Partner with 
Microsoft designated competencies in network 
solutions, advanced infrastructure solutions 
and security solutions. In a recent Microsoft 
customer satisfaction survey, Uptime ranked in 
the top 25 percent of Microsoft Certified Part-
ners in the United States.

The company, under Rounds’ leadership, has 
grown 85 percent in the last four years and is 
expecting growth of 144 percent in 2006.

— D.R.




